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for Buyers
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What is important 
to buyers in purchasing a 

property?

We continually ask home buyers what is important to 
them. The five most important buyer priorities we 
hear, regardless of property value:

 Help finding the right home to purchase

 Help negotiating the terms of the sale

 Help with price negotiations

 Help with paperwork

 Assistance finding & arranging financing 
and inspections

 Information on the sale price of comparable 
properties

What is important to buyers?



Here’s what buyers most wanted from 
Real Estate Agents in a recent national survey

What is important to buyers?

For half of all buyers, the number-
one priority is finding the right 
home.  Transactional considerations 
(negotiations and paperwork) are 
paramount for about one-third of 
all buyers.

2024 NAR  Profile of Home Buyers & Sellers



Here’s what buyers deemed the most difficult steps in the home 
buying process

2024 NAR  Profile of Home Buyers & Sellers

What is important to buyers?

Unsurprisingly, finding the right property is 
considered the most difficult step by over half of all 
buyers.  

We see major differences between first-time and 
repeat buyers in other aspects such as 
understanding the process and the down payment.



2024 NAR  Profile of Home Buyers & Sellers

What Benefits Do Realtors Provide?

What is important to buyers?

Perceptions of the benefits 
provided by Realtors vary 

depending on buyer 
experience.

Which would be most 
helpful to you?



How closely does that match your 
priorities 

as a buyer?

 Please provide me your thoughts on the following:
 What are your primary needs as a buyer?
 What is your time frame for buying and moving?
 What role does timing or pricing play in your decision?
 Describe any other factors that will influence your decision (e.g.,, 

waterfront, pool, nearby amenities, pets, schools, ability to rent 
short-term, etc.)

 Do you have any concerns about purchasing property in the 
Keys?

 What’s important to you in selecting your Realtor®? 

 What expectations do you have for the agent who helps you to 
locate your next home, negotiates the best possible terms on 
your behalf and guides you through the process of closing the 
sale? 

 What matters most in selecting the real estate company 
through which you’ll purchase a property?

What is important to buyers?



During our conversation…

 We’ll discuss
 The property search process
 Buying a property
 The benefits of working with Coldwell Banker Schmitt 
 Coldwell Banker, the benefits of the dominant real estate brand
 Current Florida Keys real estate market conditions
 My qualifications to be your Realtor®
 The benefits of an exclusive Buyer Brokerage Agreement and 

the Buyers Passport to the Florida Keys

What is important to buyers?



We recommend RealEstateFloridaKeys.com for 
searches and property previewing

RealEstateFloridaKeys.com



We recommend RealEstateFloridaKeys.com for 
searches and property previewing

Search By Map Search By Detailed Criteria

RealEstateFloridaKeys.com



Our Client Portal 

Your Portal account 
sends you emails 
with new listings, 
open house events, 
changes in price 
and listing status, 
new photos, and 
allows you to save 
searches and 
favorites

RealEstateFloridaKeys.com



Get in-depth information about 
listings of interest

RealEstateFloridaKeys.com



Get in-depth information about 
listings of interest

Google 
Maps
Google 
Maps

Google 
Street View
Google 
Street View

Virtual ToursVirtual Tours

Full Screen 
Photos
Full Screen 
Photos

RealEstateFloridaKeys.com



Understand buyer’s goals & requirements 

Select areas & homes

Present offer with
earnest money deposit

Contingencies:
* Financing
* Home Inspection
* Pest Inspection
* Sellers Disclosure
* Close Open Permits

Loan Commitment
(credit, assets, survey & appraisal)

Inspections

Select settlement company 

Mortgage approval

Home owners insurance

Pre-settlement walk-through

Phone, water, electricity to 
buyer’s name

Move In!

Search for 
& find 

your property

Settlement
keys & move in

Negotiations & acceptance

Pre-qualify with lender

Provide buyer with current market 
Conditions, Keys property buying process

& Florida agency regulations

Buyer Interview
with CB Schmitt agent

The Home Buying Process

Property Buying Process



Property Buying Process

Preparing, Submitting & Negotiating Your Purchase Offer:
 Add to your negotiating power by being pre-approved for a mortgage. That demonstrates to sellers and their 

agents you are serious about buying.

 Provide you with important information concerning a property you have an interest in purchasing such as:
 Open and expired permits and code violations and your options for having them closed
 Whether or not the property is on the Species Focus Area List and possible impact on plans to build or expand an existing 

structure or add a pool
 If a lot, the tier designation and what that means for plans to build on the property
 Status of the downstairs enclosure and the possible impact on flood insurance
 Status of connection to the central sewer system and any possible cost to you

 Determine the terms and conditions of the purchase offer 

 Complete the FAR/BAR As Is Contract For Sale And Purchase, including as appropriate for the property:
 Monroe County Local Rider to “As Is” Contract For Sale and Purchase which modifies the statewide contract to address 

purchasing property in  the Florida Keys 
 Seller’s Disclosure provides you information about the seller’s knowledge of the property
 Buyer’s Inspection Disclosure for the seller to update specific information about the property

 Assist you in preparing responses and counteroffers appropriate to your purchase objective 

 Exchange offers/counteroffers and contract documents via internet for your convenience in order to obtain 
e-signatures

 Keep you informed every step of the way to achieving a satisfactory contract to purchase that property

Property Buying Process



Property Buying Process

 Support you from Contract Acceptance through Closing

 Provide & discuss with you our Critical Dates Checklist of buyer items to complete prior to taking 
ownership, such as:
 Additional Escrow Deposits
 Property Inspections 
 Loan Approval
 Insuring the property prior to closing
 Electric and water placed in your name as of the day of closing
 Wiring funds to close

 Assist you to complete inspections and determine your course of action depending on the 
results
 Provide you with a list of companies and individuals that can provide expertise and services related 

to your specific needs
 Provide you a contact list of agencies to establish service for your new property and getting settled 

in the Keys

 Together, we’ll conduct a walk-through inspection of the property to verify the condition is in 
accordance with the terms of the contract, and that any required repairs have been completed 
the day prior to or the morning of closing

 We provide you with our 22 points of service Buyer Services Guarantee for the important 
services you need when buying a property in the Florida Keys with its many differences from 
other regions of the country due to our ecologically-sensitive environment. 

Property Buying Process



About Coldwell Banker Schmitt
We are a Single Agency company

 We are the only brokerage in the Keys whose agency policy is to represent people, not transactions.  As Single Agents, we 
represent our clients’ interests above all other interests, including our own.  Our fiduciary relationship puts our feet into
your shoes so we are acting on your behalf.

 Most other companies act as Transactional Brokerages. Regardless of whether they act for only you or both parties at 
once, they represent “the Transaction.” Agents are required to facilitate the transaction by assisting both the buyer and 
seller, and not represent one party to the detriment of the other. This limits the confidentiality and direct support they can 
provide to you.

 Single Agency means that I am your advocate

 I will represent you and your interest above all others, including my own.

 I can provide the full spectrum of representation to you including the fiduciary responsibilities of loyalty, 
confidentiality and obedience.

 I will present all offers and counteroffers in a timely manner.

 I will disclose all known facts that materially affect the value of your property and are not readily observable.

 We believe this is the type of representation you expect and deserve.

 The Single Agency relationship serves all parties well except when agents of CBSREC represent the seller and the buyer in 
the same transaction (in-house sale).  In that instance the law forces the agents to transition from being a Single Agent to a 
Transaction Broker wherein we provide both parties with fair and honest dealing, skill, care and diligence, accounting and 
disclosure of all known facts that materially affect the value of the property.

 This limited form of representation allows the agents to facilitate the transaction by assisting both the buyer and the 
seller, however, the agents will not work to represent one party to the detriment of the other.

 The added benefit is we’ll be working with a Coldwell Banker Schmitt agent, which facilitates a smooth and orderly 
process to closing. 

 To ease this transition, CBSREC policy is to ask all buyers that we represent as single agents to allow us to provide 
this form of representation when showing and negotiating an offer on a CBSREC listing. 

About Coldwell Banker Schmitt



Coldwell Banker Schmitt

 Coldwell Banker Schmitt is the oldest real estate company in the Florida 
Keys, celebrating our 69th year of service in 2024.  

We’re also the largest real estate sales organization here with five offices 
from Key Largo to Key West, 135 sales agents and assistants, and 15 
support staff.  In addition,

 We have been the #1 company for sales and listing since 2004. There were 
232 real estate companies with transactions in the Florida Keys during 
2023.

 We are the #3 Coldwell Banker affiliate in Florida and the #20 affiliate in the 
United States.

 We are ranked #339 among all real estate companies nationally for 2023 by 
RIS Media and #357 by REAL Trends, respectively, the only Florida Keys real 
estate company ever to be listed among the Top 500.  It was our 9th

appearance on RIS Media’s Power Broker 500 and our 8th in the 2022 
REALTRENDS 500.

 98% of our customers recently surveyed said they would work with us 
again and that they would recommend us to others. 

 This recognition drives us to work harder every day to continue to be “The 
Most Trusted Name in Florida Keys Real Estate.” 

About Coldwell Banker Schmitt



About Coldwell Banker Schmitt 
dotloop

 CBSREC is one of the only companies in the Keys utilizing 
the most advanced internet-based electronic transaction 
processing system available to provide all customers with a 
seamless method for sending, viewing and signing the 
paperwork involved in real estate transactions today: 
dotloop.

 dotloop is an online system that links people, documents 
and tasks helping everyone work together, better.  It's easy 
and it's everything you need in one place. We'll share 
documents, send messages, complete tasks and 
collaborate every step of the way.  It's safe and secure, and 
you'll be able to review anything I share with you online, 
letting us get things done quickly. A few things you can look 
forward to:
 the ability to move quickly so you don't lose out
 never being asked to track down a fax machine or printer
 keeping all of your documents organized and accessible (very 

helpful at tax time)

About Coldwell Banker Schmitt



About Me: Expertise & Qualifications
Specialties
•All things Middle Keys
•Residential  
•Duck Key to 7 Mile  
•Transferable Building Rights ( TBR ) 
•Land Development 
•Density and Zoning 
•Commercial 
•Prospecting 
•Lead Generation

Sam's Client Commitment

• My success is built on a foundation of trust, hard work, and an unwavering commitment to my 
clients' needs. In the Keys, your real estate journey is more than a transaction—it's about 
finding your slice of paradise. With my in-depth market knowledge and dedication to your 
success, we'll unlock the perfect opportunity together 

Experience the difference with Sam 

• Where unparalleled expertise meets unwavering dedication. Contact today to start your Florida 
Keys real estate journey

Awards & Certifications
•Coldwell Banker Global Luxury Home Certification 
•Short Sales and Foreclosure Resource (SFR) Certification 
•Featured on national television (FYI Network, HGTV) 
•Real Trends America's Best Agents list (2014-2023) 
•Guest speaker at elite agent retreats and industry conferences 
•Rotarian since 2010: two- time Rotarian of year and two-time Past president 
•Personally, provides affordable housing to multiple residents locally  
•Raise’s over $100k annually for local scholarships and community projects 
•Supporter of Coldwell Banker Schmitt Charitable Foundation

About Me



About Me: Expertise & Qualifications
I bring extensive expertise in zoning, density, building rights, and the construction process, with a proven track record of over 1,200 
transactions closed exclusively in the Middle Keys and over $667 million in sales. My unparalleled knowledge, relentless work ethic, 
and unwavering commitment to the community have earned me a reputation as the go-to agent for discerning clients seeking 
exceptional service and results. I have achieved more closed transactions in the Middle Keys than any agent in the region's history—
and yes, we’ve done the math. As an active agent, I don’t wait for opportunities to come to me. I proactively prospect daily,
connecting with more buyers and sellers each day than most agents do in a week—outpacing any three agents in the Middle Keys 
combined. 
 
With over a decade of real estate coaching experience, I’ve honed my skills through continuous professional development. I attend 
four specialized conferences annually, training alongside the highest-producing agents across North America to stay at the forefront 
of the industry. Ranked in the top 1% of agents worldwide for production, I am also proud to be one of the top 10 agents for AGCI 
within the Coldwell Banker global network.  
 
My dedication extends to training and leadership roles as a CBSREC trainer and host of the dynamic "Role Play Rumble," where I help 
elevate the performance of fellow agents. To maintain peak focus and performance, I follow a disciplined routine that includes 
structured sleep and daily workouts, ensuring I bring my best to every client interaction. This combination of unparalleled experience, 
relentless work ethic, and ongoing professional growth sets me apart as a trusted leader in the real estate industry. 
 
Professional Recognition 
•Featured on national television (FYI Network, HGTV) 
•Real Trends America's Best Agents list (2014-2023) 
•Guest speaker at elite agent retreats and industry conferences 
•Highlighted in Mike Ferry Organization (MFO) company blasts to top 2000 North American agents 
•#10 Individual Agent in North America for Coldwell Banker in 2022 and 2024 
•Has closed more transactions in the Middle Keys than any agent in the History of the Middle Keys 

Community Champion 
•Rotarian since 2010; two-time Rotarian of the Year (2012, 2019)Spearheading affordable housing initiatives for local families 
•Raised over $100,000 annually for local scholarships and community projects 
•Supporter of Coldwell Banker Schmitt Charitable Foundation 
•Supports of dozens of local Charities annually 

About Me



TESTIMONIALS
Diligent, Hardworking ! 
Review by Deborah S  

 
Sam Williams team is one of the most professional, diligent, hardworking, caring group of people I have come across in 
the real estate business.   
 
Sam and his crew are hard working! 
Review Karen A  

 
Sam and his crew are hard working. Selling my home was worry free. I highly recommend Sam. He's the best.  
 
Sam & his team did an outstanding job selling our home! 
Reviewed by D.S. 

 
Sam & his team did an outstanding job selling our home. Trish, Sam & Linda stayed in constant communication with us. 
Within 3 months our home was sold, they had multiple open houses, assisted us with our personal needs and extremely 
professional.  
 
Sam and his team made this process incredibly smooth, quick, and easy for our family! 
Reviewed by Pam C 

 
Sam and his team made this process incredibly smooth, quick, and easy for our family! 
Due to an unfortunate family situation, we had to sell a home in the Florida Keys and we were unable to be physically 
present during this time. Sam and his team made this process incredibly smooth, quick, and easy for our family. We'd 
recommend him to anyone looking to buy or sell in the area!

About Me











LP/SP %Sold PriceList Price
Days on 
MarketAddress

78% $4,615,000 $5,900,000 153 8 Ocean East 

72% $3,250,000 $4,500,000 126 5 Ocean East 

100% $7,000,000 $7,00,000 5 000 Old Highway Plantation Key 

94% $3,600,000 $3,847,500 52 750 90th St 

100% $4,595,000 $4,595,000 127 115 Windy Point Circle 

93% $2,800,000 $2,999,000 5 41 Treasure Rd 

96% $1,250,000 $1,299,000 3 8403 Gulf Of Mexico Blvd 403 

91% $1,600,000 $1,750,000 39 1279 91St Court Ocean 

72% $1,625,000 $2,250,000 96 11335 6th Ave Ocean 

93% $980,000 $1,049,000 7 8404 Gulf Of Mexico Blvd 404 

83% $995,000 $1,199,000 125 201 B David Ln 

89% $1,724,999 $1,945,000 90 524 Sombrero Beach Rd 

92% $2,099,000 $2,270,000 55 114 Avenue E 

100% $2,399,000 $2,399,000 7 11252 5th Ave Gulf 

100% $2,950,000 $2,950,000 12 1158 Bulevar De Palmas 

Properties I recently sold or are pending

About Me



Client Reference List
Telephone NumberLocationName
305-393-2206 Marathon Wolfe Stevens Law offices ~ Patrick Stevens 

305-743-3233 Marathon Alice and Larry Anderson 

305-395-8791 Marathon Ben Daughtry owner of Aquarium Encounters 

843-860-2213 Marathon Hutch Holseberg 

305-343-1816 Marathon Alex Henriquez- Owner of Brutus Seafood 
Marathon  

305-363-8330 Marathon Will Campbell-Campbell 
Engineering 

305-481-1463 Marathon Jason Koler Owner Keys Weekly FL Keys 

305-395-1850 Marathon George Garrett Marathon City Manager 

305-481-8036 Marathon Rick Ramsey Monroe County Sheriff 

305-304-0791 Marathon Brian Schmitt CB Broker 

305-393-0364 Marathon Marv Shindler 

About Me



MOVING FORWARD BY GIVING BACK

Since April 2002, the Coldwell Banker Schmitt Charitable 
Foundation, a registered 501c3, has raised more than $3.5 
million and helped more than 1,000 individuals and local 
organizations.
Thanks to the generosity of our agents, associates, business 
partners, affiliates, and friends, we have been able to partner with 
Monroe County to bridge the financial gaps created by unfortunate 
circumstances. Gifting is based on needs and requests are 
researched and reviewed by the board prior to approval.



ORGANIZATIONS BENEFITTED BY THE FOUNDATION

Autism Society of the Florida Keys • Children’s Foundation • Easter Seals Florida, Inc. Guidance Care Center -The Heron • 
Habitat for Humanity -Key West • International Women’s Flag Football Association • Learning Center of Key West • 
Lower Keys Rotary • Marathon Wild Bird Center • Monroe County School District Food Service • Samuel’s House • Take 
Stock in Children • Volunteers of America



THANK YOU 
FOR THE
OPPORTUNITY!

Experience the difference with Sam - where 
unparalleled expertise meets unwavering 
dedication. 

 Contact me today to start your Florida Keys real 
estate journey.

Sam Williams 
(305) 305-942-6069 
sam.williams@coldwellbanker.com


